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Forward Looking StatementsForward Looking Statements
This presentation contains forward looking statements within the meaning of the federal
securities laws. Forward looking statements are not guarantees of performance. They involve
i k t i ti d ti Th f t lt f C t E L P d itrisks, uncertainties and assumptions. The future results of Crosstex Energy, L.P. and its
affiliates (collectively known as “Crosstex”) may differ materially from those expressed in the
forward‐looking statements contained throughout this presentation and in documents filed
with the SEC Many of the factors that will determine these results and values are beyondwith the SEC. Many of the factors that will determine these results and values are beyond
Crosstex’s ability to control or predict. These statements are necessarily based upon various
assumptions involving judgments with respect to the future, including, among others, the
ability to achieve synergies and revenue growth; national international regional and localability to achieve synergies and revenue growth; national, international, regional and local
economic, competitive and regulatory conditions and developments; technological
developments; capital markets conditions; inflation rates; interest rates; the political and
economic stability of oil producing nations; energy markets; weather conditions; business andeconomic stability of oil producing nations; energy markets; weather conditions; business and
regulatory or legal decisions; the pace of deregulation of retail natural gas and electricity; the
timing and success of business development efforts; and other uncertainties. You are cautioned
not to put undue reliance on any forward‐looking statement. Crosstex has no obligation top y g g
publicly update or revise any forward‐looking statement, whether as a result of new
information, future events or otherwise. 2



Business OverviewBusiness Overview
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Key Business HighlightsKey Business Highlights

Leading midstream energy services Over 3 000 miles of gathering and

y g gy g g
Diversity of ServicesLeading Midstream CompanyLeading Midstream Company

Leading midstream energy services 
company focused on gathering, treating, 
transporting, processing and marketing 
natural gas and natural gas liquids

Assets strategically located in key producing

Over 3,000 miles of gathering and 
transmission pipeline
10 natural gas processing plants
3 fractionators

Assets strategically located in key producing 
areas and market regions

Focus in Barnett and Haynesville Shale 
plays

Over 400 miles of NGL pipeline
2.5mm barrels of NGL storage 
capacity

Transmission Lines
Natural Gas 
Consumers

Gathering, Dehydration 
& Compression NGL Transportation & 

Fractionation
NGL Markets
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Wellhead Processing ,Conditioning & Treating



Crosstex Corporate StructureCrosstex Corporate Structure

Public ShareholdersPublic Unitholders

67%
Crosstex Energy IncCrosstex Energy Inc

Directors / Executive 
Officers

87% 13%

100%

Crosstex Energy, Inc.
(NASDAQ:  XTXI)
Crosstex Energy, Inc.
(NASDAQ:  XTXI)

Crosstex Energy GP, L.P.Crosstex Energy GP, L.P. 2% GP Interest
100% IDRs

2%

33%

Crosstex Energy L PCrosstex Energy L P

All Assets All Assets 

Crosstex Energy, L.P.
(NASDAQ: XTEX)
Crosstex Energy, L.P.
(NASDAQ: XTEX)
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and Operationsand Operations



Strategically Located AssetsStrategically Located Assets
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Recent AccomplishmentsRecent Accomplishments
Successfully executing plan
The Plan  Accomplishments 
1. Restructure Debt -

2. Sell Non‐core Assets ‐ Reduce Debt ‐ Sold Seminole Plant interest & Arkoma system $96mm
‐ Sold Mississippi and South Texas assets $220mm

Two years of covenant relief from lenders ‐ February 2009

‐ Announced sale of Treating assets $266mm
Total sales $582mm

3. Invest in High Return Projects - 2009 capex focused on $100mm of high return, low risk 

4. Maximize Operating Efficiencies ‐

5. Continue To Improve Results -

projects

Additional $9mm of savings above inital 2009 projection

Increased adjusted cash flow guidance $25MM for 2009p

6. Refinance Debt ‐

7. Restore Distributions/Dividends -

j g

Positioned to complete in 2010

After new financing plan in place
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Experienced, Dedicated TeamsExperienced, Dedicated TeamsExperienced, Dedicated TeamsExperienced, Dedicated Teams

Strong culture has maintained engagement during past year

Louisiana leadership team with extensive regional knowledge 

leads to step‐out opportunities

North Texas team built the asset, now optimizing

South Louisiana processing team focused on near‐term, high‐

return growth projects

Management team/Board focused on risk reduction, debt 

refinancing, and return of distributions/dividends
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Assets Overview

Louisiana

Assets Overview

Louisiana
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LouisianaLouisiana



Louisiana OverviewLouisiana Overview
Largest intrastate pipeline system in 
Louisiana
Abilit t LIG t b i i h tAbility to use LIG to bring rich gas to 
suite of processing plants
Continue to capture increased 
Haynesville volumes
Serving industrial river markets

LIG System 
NGL System
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NGL System 
Processing Plant



Louisiana HighlightsLouisiana Highlights
Key Assets

Pipelines
LIG S t (i l di R d Ri )– LIG System (including Red River)

2,450 miles of gathering and transmission pipelines
Average throughput: 910,000 MMbtu/d ‐ six months ended June 2009

Cajun Sibon NGL System approximately 400 miles ith capacity of approximately– Cajun Sibon NGL System – approximately 400 miles with capacity of approximately 
28,000 Bbls/d 

Processing, Fractionation, and Storage Facilities

Facility Processing  Fractionation  Storage 
(MMcf/d) (Bbls/d) (Bbls)

Blue Water  400 ‐ ‐
E i 1 200 36 000

Capacity

Eunice  1,200 36,000 ‐
Gibson  140 ‐ ‐
Pelican  600 ‐ ‐
Plaquemine  220 10,500 ‐
S bi P 300
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Sabine Pass  300 ‐ ‐
Riverside  ‐ 30,000 102,000
Napoleonville Storage ‐ ‐ 2,400,000



Haynesville Provides Abundant Near 
Term Opportunities
Haynesville Provides Abundant Near 
Term OpportunitiesTerm OpportunitiesTerm Opportunities
Strategic position
Haynesville drilling activity continues to increase
LIG Haynesville capacity expansions & timing:

“Bolt On” to original capacity 
Low cost, high return projects
Generate new opportunitiesGenerate new opportunities
Underwritten by long‐term Firm Transport contracts with major producers

Contract
I S i T l C d T

Capacity MMcf/d
In Service Total  Contracted  Term

Projects ‐ Completed
Red River Phase I Q1 2008 240          240             7 yr
North LIG Expansion Phase II Q4 2008 35 35 10 yrNorth LIG Expansion Phase II Q4 2008 35           35             10 yr
North LIG Expansion Phase III Q2 2009 100          100             10 yr

Projects ‐ In Progress
Black Lake Interconnect Q4 2009 70            35               3 yr

12

Partial System Loop Q2 2010 75           
520          410            All Projects

Under negotiation



Louisiana: Haynesville ProjectsLouisiana: Haynesville Projects

Red River   
Phase I

Black Lake 
Interconnect

North LIG  Expansion  
Phase II/III

Partial System 
Loop
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North TexasNorth Texas
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North Texas Asset OverviewNorth Texas Asset Overview

New, well‐positioned assets
Denton Gathering – 2004
North Texas Pipeline 2005North Texas Pipeline – 2005
Chief Acquisition – 2006
Azle /Goforth Plants – 2006
Sil k lSilvercreek Plant – 2007
Gathering build‐out continues

Experience gained for future shale North Texas Pipeline &
Gathering Systems

G lf C i / NGPL

15

play activityGulf Crossing / NGPL

Processing Plant



North Texas HighlightsNorth Texas Highlights
Favorable Contract Mix

– Average terms for remaining gathering and transmission contracts are ~10 years and ~7 years, 
lrespectively

Key Assets

Gathering and Transmission Systems

668 miles of gathering pipelines including  North Johnson County and West Tarrant Gathering 
systems

Average gathering volume for the six months ended June 30, 2009 = 825,000 MMBtu/d

North Texas Pipeline – 133 mile transmission system with 375 MMcf/d of takeaway capacity

Average transmission volume for the six months ended June 30, 2009 = 313,000 MMBtu/d

Processing Facilities

Facility
Azle

Processing Capacity
(MMcf/d)

50
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Goforth
Silver Creek

35
200



North Texas Assets Well Positioned in 
Barnett Shale
North Texas Assets Well Positioned in 
Barnett Shale

Delta

Jack

Azle Plant

Do not delete:  MapInfo file located E:\Jobs\DTP-
NY\20000\23100\23120\Artwork\Mapinfo\North Texas Assets.wor.  

Transparencies, text and symbols are done in PowerPoint

Camp

Collin
Denton

FranklinHopkins

Hunt Mo

Titus
Wise

Silver Creek Plant
Able to capitalize on new drilling 

as markets improve

Dallas

Kaufman

Palo Pinto Parker

Rains

Rockwall

Tarrant

Upshur

Van Zandt

Wood

as markets improve

Production levels remaining 

stable on our systems

Ellis

Gregg

Hood

Johnson

Smith

Van Zandt

CoreTier 1Tier 2
Focus on efficiency opportunities

Erath

Henderson

Hill

Navarro

Somervell

North Texas Pipeline
Goforth Plant
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Bosque

Cherokee

Freestone
Hamilton

Anderson

p
North Texas Gathering Systems
Processing Plant



Current Operating Focus - Barnett 
Shale
Current Operating Focus - Barnett 
ShaleShaleShale

Capitalize on Strategic Position

– Barnett expected to be among first areas to see drilling activity 

increase as environment improvesp

Maintain volume levels on Crosstex systems

Pursue opportunities to optimize efficiencies with 

other midstream companies and producersp p
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Fi i l O iFi i l O iFinancial OverviewFinancial Overview
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Historical PerformanceHistorical Performance
Twelve Months Ended Six Months Ended

Volume and Prices December 31, 2008 June 30, 2009
Gathering and Transmission Volume 2,608,000 2,646,000g

(MMBtu/d)
Processing Volume 1,812,000 1,339,000

(MMBtu/d)
RealizedWeighted Average NGL Price $1 36 $0 69Realized Weighted Average NGL Price $1.36 $0.69

($/gallon)
Average Daily Henry Hub Gas Price $8.89 $4.14

($/MMBtu)

Financial Metrics Twelve Months Ended Six Months Ended
(000ʹs) December 31, 2008 June 30, 2009
Adjusted Cash Flow * $248,906 $110,497
Distributable Cash Flow * $180,192 $42,635Distributable Cash Flow  $180,192 $42,635
Debt  ** $1,291,602 $1,162,696
LTM Debt/Adjusted Cash Flow  ** 4.33 x 5.84 x
Covenants 5.00 x 8.25 x

* Adjusted Cash Flow  and Distributable Cash Flow are non‐GAAP financial measures. A reconciliation of these measures to net 
income is included in the Appendix to this presentation.

**    Six months ended June 30, 2009 has been adjusted to reflect sale of the Mississippi, Alabama and South Texas assets.
20



Margin By Business Type *Margin By Business Type *

Twelve Months Ended Six Months Ended
Margin Components * December 31, 2008 June 30, 2009

Gathering and Transportation 57.4% 68.2%g p

Processing:

Processing Margin 15.5% 6.0%

Percent of Proceeds 18.0% 14.8%

Fixed Fee 9.2% 11.1%

T t l P i 42 6% 31 8%Total Processing 42.6% 31.8%

Total   100.0% 100.0%

* A t h b dj t d t fl t th Mi i i i Al b d S th T t l d th d l f
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* Amounts have been adjusted to reflect the  Mississippi, Alabama , and South Texas assets sale and  the announced sale of 
Treating assets.



Current Financial FocusCurrent Financial Focus

Liquidity  
– Adequate through 2010 with no new capital market accessAdequate through 2010 with no new capital market access

Deleveraging 
– Significant progress made through asset sales

Improving cash flows 
– Raised 2009 guidance $25mm

High Return InvestmentsHigh Return Investments 
– Impacts to be realized in 2010

Refinance Debt
– Working to put long‐term financing plan in place

Restore Distributions/Dividends
Will follow long term financing plan

22

– Will follow long‐term financing plan



Financial Projection –
Updated 2009 Guidance
Financial Projection –
Updated 2009 GuidanceUpdated 2009 GuidanceUpdated 2009 Guidance

High Low
(amounts in millions)

Adjusted Cash Flow *

Original Guidance $211 $184
Closed Asset Sale Adjustment (17) (17)

Adjusted Guidance (1) $194 $167

(amounts in millions)

Adjusted Guidance (1) $194 $167

Changes Year to Date
Gross Margin Improvement $6 $24
O S iOpex Saving 7 7
G&A Saving 2 2

$15 $33
U d t d G id (1) $209 $200

Net Change
Updated Guidance (1) $209 $200

Pro‐forma Guidance after Treating Sale (2) $200 $191
* Adjusted cash flow is a non‐GAAP financial measure. A reconciliation of this measure to net income is 

included in the Appendix to this presentation
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(1)
(2)

Adjusted to reflect sale of the Mississippi, Alabama and South Texas assets.
included in the Appendix to this presentation.

Assumes the close of the Treating asset sale in Q4‐09.
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Commodity SensitivityCommodity Sensitivity

Annual impacts:
– ± $0.10 NGL pricing (POL) ‐ $4.9mm± $0.10 NGL pricing (POL)  $4.9mm
– ± 5% NGL – gas ratios (proc margin)‐ $2.4mm

Hedge position summary

Q1  Q2  Q3 Q4
2009

Hedged Volume as a % of Hedgable Volume

2009
POL 47% 59%
Proc Margin 42% 67%

20102010
POL 43% 39% 26% 35%
Proc Margin 74% 67% 42% 54%
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Investment HighlightsInvestment Highlights

Continuing to work plan to improve the businessContinuing to work plan to improve the business

Plan has resulted in substantial improvement in 2009 results

Total debt and leverage continue to declineTotal debt and leverage continue to decline

Employees engaged and enthusiastic about plan execution

E t ti d i t i b i d i thExpect continued improvement in our business and in the 

financial and commodity markets

E t t l t fi i l d i fi t h lf f 2010Expect to complete a new financing plan during first half of 2010
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Q&AQ&A
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AppendixAppendixAppendixAppendix
Financial Metrics
(000ʹs)
Net income (loss) $10 771 ($25 656)

Twelve Months Ended
December 31, 2008

Six Months Ended
June 30, 2009

Net income (loss) $10,771 ($25,656)
Depreciation and amortization 163,050                     68,322                      
Stock‐based compensation 11,243                       3,923                        
Interest 102,676                     56,619                      
Taxes and other (38,834)                    7,289                      ( )
Adjusted cash flow $248,906 $110,497
Interest (80,537)                      (60,037)                     
Cash taxes and other 30,133                       (2,986)                       
Maintenance capital expenditures (18,310)                      (4,839)                       

Financial Projections
2009 Guidance Original Revised Treating Sale

Pro‐Forma After

Distributable cash flow $180,192 $42,635

(000,000ʹs) High Low High Low High Low
Net income (loss) ($70) ($97) ($62) ($70) ($66) ($75)
Depreciation and amortization 144           144           142           142           142            142           
Stock‐based compensation 8               8               8               8               8                8               
I te e t 127 128 119 118 114 114
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Interest 127         128         119          118         114          114         
Taxes and other 2               1               2               2               2                2               
Adjusted cash flow $211 $184 $209 $200 $200 $191


